Allied Modular Building Systems, Inc.

Job Posting
Job Title: 

Regional Project Design Manager
Department:

Sales

Reports To: 

Director of Sales
SUMMARY 
Allied Modular Building Systems (AMBS) is seeking dynamic candidates who are pursuing a career in outside sales and territory development. In addition to personal career growth on multiple levels, AMBS offers the unique opportunity for candidates to affect the immediate and long-term success of an organization that provides much-needed business solutions to companies that are struggling with space and construction issues. AMBS is a manufacturer of “green” building systems that are used for hundreds of commercial applications across a multitude of private and government business sectors.  
QUALIFICATIONS
The ideal candidates will have the following personal attributes:

· Ambition to develop one’s career and the drive to impact the overall business on a daily basis
· Analytical skill to understand market and customer dynamics
· Creativity to utilize company resources and personal skill set to develop customer/market segments   
· Discipline to qualify clients within a system that has proven to be successful in the markets that we serve 
· Aptitude to learn basic construction applications in order to consult with prospects/clients on design-build solutions to their needs

· Team-oriented attitude and the willingness to work closely with others internally to properly service our clients and execute projects
· Organizational skill to efficiently manage a variety of sales-related functions on a daily basis (see below for detail). 
 ESSENTIAL DUTIES AND RESPONSIBILITIES: 
The ideal candidates will have the following competencies and execute the following job functions:

· Effectively manage relationships with existing clients that will drive repeat business

· Qualify inbound leads and generate new business 
· Prospect and cultivate new relationships with potential re-sellers and direct end users 

· Utilize Microsoft CRM and Office to manage client interface, and extract and analyze sales/client data  

· Make sales presentations to groups of prospective re-sellers and direct end users

· Consult with prospects and internal technical staff on design of construction solutions and submit proper RFQ information to estimating department

· Obtain information and documents necessary to facilitate order process

CONTACT INFORMATION
To learn more about AMBS, please visit the company web site at: www.alliedmodular.com

If you are interested in learning more about this opportunity and know you would excel in this position, please send your resume and cover letter to:

Anthony Blanco

Director of Sales
ablanco@alliedmodular.com
